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Medacta Group SA reports significant above-market revenue growth of 
16.2% in constant currency1 in 2024 

 

• FY 2024 revenue accelerated to Euro 590.6 million, up 16.2% in c.c.1 or 15.6% in Euro  

• Considerable revenue growth across all geographic markets 

• Continued outstanding performance in all business lines, particularly in Knee and 
Extremities 

• Expanded focus on medical education during 25th anniversary 

• 177 new jobs created to foster further growth  

 
 
CASTEL SAN PIETRO, 4 February 2025 – Medacta Group SA (“Medacta”, SIX:MOVE) announces 
today the full year 2024 preliminary unaudited revenue.  
 
 
Francesco Siccardi, CEO of Medacta, commented: “We are delighted with our sustained 
excellent growth performance, across all geographic markets and business lines. Our 
commitment to improve patient outcome and patient satisfaction drives our strong focus on 
both, out-of-the-box thinking innovations for minimally invasive techniques and personalized 
solutions as well as on surgeon-specific structured medical education. These are key pillars of 
our successful strategy. I am proud of our achievement and of the entire Medacta team.”  
 
In 2024, Medacta recorded Group revenue of Euro 590.6 million, an increase of 16.2% in 
constant currency and an increase of 15.6 % in Euro.  

Medacta delivered outstanding growth in all geographic markets and continued excellent 
growth across all business lines. This was achieved by the continued launch of out-of-the-box 
thinking innovations across all business lines, the attraction of new surgeons supported by 
our enlarged sales force and our intensified efforts in medical education.  Our 25th Anniversary 
World Tour provided additional opportunities for in-person scientific events.   

Moreover, in 2024, Medacta continued to further strengthen and optimize its supply chain. A 
major part of this optimization was geared towards an improved supply to new customers as 
well as to better serve unforeseeable additional opportunities. 
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Considerable revenue growth across all geographic areas 

Medacta achieved considerable growth rates across all geographies. The largest contributions 
of growth came from Europe, Middle East and Africa (EMEA) and North America, both 
growing 16.5%, followed by Asia Pacific increasing 14.5%, and Latin America advancing 22.5%, 
all in c.c.. 

 
Revenue distribution by geographic area: 

 
(Euro million) FY 2024 FY 2023 

Growth  
in Euro 

Growth in  
constant currency  

EMEA 283.7 242.4 17.0% 16.5% 

North America 179.3 154.0 16.4% 16.5% 

Asia Pacific 115.1 104.2 10.5% 14.5% 

Latin America 12.4 10.2 22.4% 22.5% 

TOTAL  590.6 510.8 15.6% 16.2% 

  

 

Outstanding revenue expansion across all product lines 

Hip revenues increased by 8.3% in c.c., to Euro 247.3 million, with good performance in all 
geographies. The growth was mainly the result of Medacta’s excellent Anterior Minimally 
Invasive Surgery (AMIS) platform, which allows an easily reproducible technique that delivers 
significant benefits to patients, surgeons as well as healthcare systems [1,2,3].  

Knee revenues rose by an outstanding 21.9% in c.c. to Euro 241.2 million. All geographic 
regions contributed to this growth, which was mainly attributable to Europe, Middle East and 
Africa as well as North America. Next to Medacta’s personalized Kinematic Alignment 
platform MyKA, GMK SpheriKA, the first knee implant specifically designed for the Kinematic 
Alignment technique, promoted this excellent performance.  

Extremities, which include both, Shoulder and Sportsmed, delivered another remarkable 
revenue growth of 38.8% in c.c. to Euro 50.3 million. The outstanding progress was the result 
of both, Shoulder and Sportsmed. In particular, Medacta’s Shoulder System, supported by 
advanced technologies such as Medacta’s MyShoulder patient-specific cutting guides as well 
as NextAR Shoulder Augmented Reality surgical application delivered an excellent 
performance, achieving market leading position in key geographies. 

Spine revenues augmented by 13.4% in c.c. to Euro 51.8 million. The good acceleration was 
strongly sustained by Medacta’s technologies, particularly by NextAR Spine, which supports 
surgeons in designing the optimal surgical strategy based on each patient’s individual 
anatomy and helps to streamline the surgical workflow. An expansion was seen across all 
geographies, but was primarily supported by Europe, Middle East and Africa. 
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Revenue distribution by business line: 
 
(Euro million) FY 2024 FY 2023 

Growth  
in Euro 

Growth in  
constant currency  

Hip 247.3 229.8 7.6% 8.3% 

Knee 241.2 198.3 21.6% 21.9% 

Extremities* 50.3 36.3 38.5% 38.8% 

Spine 51.8 46.4 11.6% 13.4% 

TOTAL 590.6 510.8 15.6% 16.2% 

* Extremities include Shoulder and Sportsmed revenues 

 

 
These preliminary sales figures are unaudited for the period ending 31 December 2024 and 
therefore, are subject to change. The Group will announce its 2024 Full Year Results on 25 
March 2025. 

 
 
 

Webcast Today at 3:00 pm (CET)  

Medacta Group SA will present its 2024 preliminary unaudited revenue during a webcast 
today at 3:00 p.m. (CET). The call will be headed by Francesco Siccardi (CEO) and Corrado 
Farsetta (CFO) and will be held in English. 

Live-Link:  

https://87399.choruscall.eu/links/medacta250204.html 

 

Dial-in numbers for conference call only:  
 

Belgium: +32 28948063 
Denmark: +45 32727525 
France: +33 170918704 
Germany: +49 6917415712 
Ireland: +353 15269444 
Italy: +39 02 802 09 11 
Spain: +34 917699498 
Sweden: +46 850510030 
Switzerland: +41 225954728 
UK: +44 1 212818004 
USA: +1 718 7058796 
 
 

Contact 
Medacta International SA 
Anja Pomrehn 
Group VP Investor & Financial Media Relations & ESG 
Phone: +41 91 696 14 95 
pomrehn@medacta.ch 

https://che01.safelinks.protection.outlook.com/?url=https%3A%2F%2F87399.choruscall.eu%2Flinks%2Fmedacta250204.html&data=05%7C02%7Cpomrehn%40medacta.ch%7C904b5f91e6b84d6ecd7f08dd393816bb%7C7e4af85f23ca4a19912eafbbbd9a2e18%7C0%7C0%7C638729635401933021%7CUnknown%7CTWFpbGZsb3d8eyJFbXB0eU1hcGkiOnRydWUsIlYiOiIwLjAuMDAwMCIsIlAiOiJXaW4zMiIsIkFOIjoiTWFpbCIsIldUIjoyfQ%3D%3D%7C0%7C%7C%7C&sdata=mz2eRnpWv%2BK9KkR1gL%2B7OHyGFs6zmdbWYkNWBMzBlJA%3D&reserved=0
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About Medacta 
Medacta is a global key player specializing in the design, production, and distribution of innovative, 
personalized, and sustainable solutions for joint replacement, sports medicine, and spine surgery. 
Established in 1999 in Switzerland, Medacta is committed to improving the care and well-being of 
patients and maintains a strong focus on healthcare sustainability. Through close collaboration with 
expert surgeons globally, continuous investments in R&D, and the adoption of cutting-edge 
technologies, Medacta’s innovation prioritizes minimally invasive surgery and personalized solutions 
for every patient. Through the M.O.R.E. Institute, Medacta supports surgeons with a comprehensive 
and tailored program dedicated to the advancement of medical education. Medacta is headquartered 
in Castel San Pietro, Switzerland, and operates in over 60 countries. Follow us on Medacta 
TV, YouTube, LinkedIn and X. 
 
 
Disclaimer  
This press release has been prepared by Medacta Group SA ('Medacta' and together with its 
subsidiaries, 'we', 'us' or the 'Group'). The information contained in the press release does not purport 
to be comprehensive and is not to be taken as containing any securities advice, recommendation, offer 
or invitation to subscribe for, purchase or redeem any securities regarding Medacta. 
 
Forward-looking information 
This press release has been prepared by Medacta and includes forward-looking information and 
statements concerning the outlook for its business. These statements are based on current 
expectations, estimates and projections about the factors that may affect its future performance. 
These expectations, estimates and projections are generally identifiable by statements containing 
words such as 'expects', 'believes', 'estimates', 'targets', 'plans', 'outlook' or similar expressions. 
Although Medacta believes that its expectations reflected in any such forward-looking statement are 
based upon reasonable assumptions, it can give no assurance that those expectations will be achieved. 
 
1 Alternative Performance Measures 
This press release contains certain information that it refers to as “constant currency” or c.c., which is 
a non-IFRS financial measure and represents the total change between periods excluding the effect of 
changes in foreign currency exchange rates. The Group believes that the reconciliations of changes in 
constant currency provide useful supplementary information to investors in light of fluctuations in 
foreign currency exchange rates. Furthermore, the Group believes that constant currency measures 
provide additional useful information on the Group’s operational performance and is consistent with 
how the business performance is measured internally. Definitions of Alternative Performance 
Measures and reconciliations between such measures and their IFRS counterparts may be found on 
the Financial Reports available on our website at: https://www.medacta.com/EN/financial-reports-
and-presentations 
 
Related Trademarks 
Medacta Group Related Trademarks are registered at least in Switzerland. The products and services 
listed below may not be all-inclusive, and other Medacta products and services not listed below may 
be covered by one or more trademarks. The below products and services may be covered by additional 
trademarks not listed below. Note that Swiss trademarks may have foreign counterparts.  
AMIS®, GMK® SpheriKA, MyShoulder®, NextAR™, NextAR™ Spine, MyKA™, MySpine®. 
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